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All your electrical needs this Summer
White goods • Air conditioning • Fans • Smoke alarms

Down lights • Exhaust fan/light/heater combos • Security Systems
Solar Panels and more!

• New Installations • Servicing • Repairs • Cleaning
(We use environmentally friendly cleaning products)

Call Jayzee Electrical today
4938 3990 | E: admin@jzelectrical.com.au
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Combining the flavours of well-cooked fresh 
food and good quality produced wine is a 
personal activity of mine. It is a constant road 
of culinary discovery.

I agree that there are times when Gordon 
Ramsey’s bravado goes over-the-top. But my 
personal take on him is whilst running the 
kitchen during a full house in a fine dining 
restaurant his number one reason for being 
is to make sure that each dish is prepared as 
to how the customer requested.

Once that sequence is finalised, next to be 
discussed is which wine the customer should 
have with that particular dish.

Wine has long served as a key ingredient 
in many world cuisines – intensifying, en-
hancing and accenting flavours. If you think 
about wine as just another form of suste-
nance. Its interesting to consider that the 
skills of the chef and the winemaker are re-
markably similar.

In the winery and kitchen, a similar use of 

senses, skill and creativity comes into play. 
Crushing the grapes is like chopping, slicing, 
dicing, deboning – beginning the transfor-
mation of form and shape.

Really good kitchens care about what 
happens before the raw ingredients enter the 
kitchen and the provenance of their food, a 
concept intrinsic to winemaking and encap-
sulated in the term “terrior”.

 Traditionally great chefs have always 
been close to their suppliers, often going 
past distributors and wholesalers straight to 
the grower.  With wine making, the state of 

the vines, the season, the canopy, the grape 
load, why the grapes ripened and developed, 
are all markers of the potential of the vintage.

This very close relationship between the 
vineyard and the winery, the grower and 
the maker, the season are fundamental hall-
marks of a great wine. Even if they don’t grow 
their own grapes, really good winemakers 
spend a lot of time in the vineyards of their 
growers.

Seabold Cellars in the Monterey County  
wine region in California act in this way. They 
produce structurally-balanced wines with 
unique and distinct personalities.

Gordon Ramsey Signature Wines are pro-
duced by winemaker Nick Dumergue and 
sommelier at Seabold, Chris Miller. Ramsey 
partnered with Millar in 2018. Combined 
they are seeking to produce high-quality, old 
world style wines that complement the food 
at his restaurants. 

Seabold Cellars can now share their wines 

with Gordon Ramsey’s fan base. Gordon 
Ramsey can  personally get involved in the 
production of each vintage. And seek to cre-
ate the perfect wines to match the perfect 
meals produced in his restaurants. This is a 
direct quote from Gordon Ramsey:

“Wine has always fascinated me – a com-
plex marriage of tradition, art, science, land 
and people, all captured together in a glass. 
My time in California has convinced me that 
Californian wines stand with the best in the 
world. Passionate winemakers in California’s 
cooler climate regions are producing deli-
cious, balanced wines that complement our 
cuisine. I am delighted to release these Gor-
don Ramsey Californian wines designed to 
be enjoyed with food and delicious if drunk 
on their own”. 

Personally,  as I strive to be part of creating 
excellent wine and food events. When restric-
tions are lifted……to a Ramsay Restaurant/
Seabold Wines outlet I go...
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Great chefs, great wines on road to culinary discovery 

Don’t fall into asset trap  
In any professional undertaking, there is a 
base level of knowledge that you need to know 
just to get started.

This base knowledge is often taught in seg-
ments or subjects, and so at the time of learn-
ing, the components seem discrete from one 
another.

This is true of economics and finance 
where the characteristics of bond, equity and 
property assets are carefully considered on the 
one hand and the benefits of diversification on 
the other.

Without experience, it is easy to fall into the 
trap of trying to reduce risk by adding more as-
sets to a portfolio, without deeply understand-
ing the links between the individual compo-
nents.

Daily we see very basic examples of this – a 
new client will present with an existing port-
folio that includes several managed funds.  
They’ve been told the portfolio is diversified 
because the funds are run by different fund 
managers, but they don’t realise that the un-
derlying assets in all the funds are more or less 
the same.

A portfolio containing say, the Perpetual 
Australian Shares Fund, the AMP Australian 
Share Fund and the Colonial First State Aus-
tralian Share Fund is for example hardly diver-
sified at all.

That’s not to say you cannot build a diversi-
fied portfolio using funds, but to do that you 
really have to know what the underlying assets 
are, and how they interact.  An adviser who 
knows that is starting to add some value.

The origin of the Global Financial Crisis 
(GFC) lay in home ownership policies in the 
USA which made it very easy for people on low 
incomes to buy houses.

This was seen as a ‘social good’ that could 
be funded by the private sector (and also some 

government-related entities).  Using a process 
known as securitisation, the loans underlying 
the house purchases were packaged up and 
sold, enabling more loans to be made with 
the proceeds.  Securitisation is a very com-
mon practice and a great tool if managed well.  
Making sure that the package of loans is very 
likely to be repaid is paramount.

With the ‘socially good’ government policy 
in full swing, more and more loans were writ-
ten to people on low incomes.  Financial prod-
ucts known as Collateralised Debt Obligations 
(CDO) were developed to provide exposure to 
different levels of risk within the securitised 
pool of loans.

The securitisation market went into over-
drive – until people began to default on their 
loans.  The value of the securitised loan pack-
ages and CDOs, which were held as invest-
ments by many financial and other institu-
tions, began to fall. 

This damaged balance sheets and rendered 
banks and other financiers unable to lend.  
They rapidly started calling in loans, even 
loans to sound companies.  Before long it was 
a tsunami of grief, resulting in a collapse in as-
set prices as investors large and small ran for 
the door. 

At the time I recognised the problem with 
CDOs (we never bought any), but I did not 
comprehend just how widespread the carnage 
would be when it all went wrong (thankfully 

we did recognise just how undervalued assets 
became, and on account of that we got out of 
the hole relatively quickly).

The lesson from the GFC is that seemingly 
unrelated assets (e.g. residential real estate in 
the USA; Australian equities) can become re-
lated through means that are not obvious at 
first blush.

In the case of the GFC, it was debt that 
bound everything together.

Last week Greensill Capital was in the news 
for all the wrong reasons.  Greensill is a huge 
provider of debtor financing, which means 
that it lends money to business on the back of 
invoices.

This process used to be called debt factor-
ing, and it can be a useful tool for businesses 
providing goods and services to get paid 
quicker than they otherwise would.

But now Greensill is in administration and 
parts of it are being liquidated.  The reason – 
insurers that effectively underwrite the value 
of the loans Greensill made refused to renew 
the policy.

Now, this would not matter if it was a one-
off event, but insurers all over the world are 
fighting for survival anyway.

That’s because the very low (indeed, some-
times negative) interest rates earned on lower 
volatility assets like bonds means that the as-
sets that underpin insurance policies are not 
growing in value.

At the same time policies of Western Gov-
ernments (including our own - witness the 
results of the Hayne Royal Commission), en-
courage litigation and complaint, massively 
increasing the burden on insurers.

The result is that insurers are withdrawing 
from insurance markets and refusing to insure 
some customers.

The Greensill loan book is valued at about 
$US143 billion.  Losses on that will spread far 
and wide.  If it’s a one-off, it might be contained.

If it’s not, it could lead to a global failure 
of insurance markets that will bring financial 
markets undone.

Please note this article provides general 
advice only and has not taken your personal, 
business or financial circumstances into con-
sideration.

Without experience, it is easy to fall into the 
trap of trying to reduce risk by adding more 
assets to a portfolio.


